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Giving with Intention: What, When, and
How to Give in 2026

For many women, philanthropy is an important part of their financial lives. Research
continues to show that women approach charitable giving as an extension of their
values, their families, and the impact they want to have over time.

That commitment often remains steady, but the way giving fits into your financial life has become more complex. Recent
tax rule changes, shifting income, and evolving financial responsibilities can all affect how and when it makes sense to
give. A more intentional approach can help ensure your generosity is both meaningful and well-structured.

Giving thoughtfully requires attention to what you give, when you give, and how you give. Here are five ways to approach
giving more strategically in 2026.

1. DEFINE YOUR PRIORITIES BEFORE YOU GIVE

Before focusing on tax strategy or timing, it's important to be clear on what you want your giving to support. Beyond
considering the causes or communities close to you, you may want to think about whether your focus is on immediate
needs or longer-term impact, and how involved you want to be.

You may also choose to evaluate organizations more closely to ensure your giving aligns with your intent. Tools like
Charity Navigator or Candid can help you understand governance practices, financial health, and how each organization
measures impact.

2. UNDERSTAND IF YOUR GIFT WILL ACTUALLY BE DEDUCTIBLE
Tax laws surrounding charitable giving have seen some changes under the One Big Beautiful Bill Act.

Households who do not itemize deductions and elect the standard deduction on their tax returns may be able to elect an
“above-the-line” charitable deduction for cash donations ($1000 for single filers, $2000 for married filing jointly).

For those who do itemize their deductions, the new 0.5% threshold may reduce the impact. For example, with an
adjusted gross income of $200,000, the first 0.5% ($1,000) of charitable giving does not generate a deduction; only the
amount above $1,000 may be deductible. This effectively creates a minimum level of giving before the potential tax
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benefits apply.

If tax efficiency is part of your goal, it’s important to clarify if and how your contribution may qualify for a deduction
before you give.

3. ALIGN THE TIMING OF YOUR GIFTS

Once you understand when a gift will be deductible, timing becomes a key planning decision.

Spreading contributions evenly year to year may not always be the most efficient approach. In some cases, it may make
sense to consolidate giving into fewer years so that your contribution is meaningfully above the threshold in a given
year.

Periods of transition often come with changes in income, whether from a business sale, bonus, inheritance, or other
liquidity event. These higher-income years are typically the most effective time to make larger charitable contributions.
Pairing giving with income can increase the value of the deduction and make better use of available tax rules.

4. BE THOUGHTFUL ABOUT WHAT AND WHERE YOU GIVE, NOT JUST
HOW MUCH

Donating cash is often the default for many, but it's not always the most efficient way to give. Donating appreciated
investments, such as stocks held long-term, may allow you to avoid capital gains tax while still receiving a deduction for
the full market value of the stock. For those reevaluating portfolios or managing concentrated positions, this can be a
particularly effective strategy.

5.CHOOSE THE RIGHT STRUCTURE FOR THIS STAGE OF LIFE

The most effective approach to giving often depends on where you are today. Different strategies serve different
purposes:

- Donor-advised funds can provide flexibility and control
- Qualified charitable distributions (QCDs) can be effective in retirement
- Direct giving may be appropriate for ongoing support

The right structure will vary based on your situation and may change over time. Aligning your giving approach with your
current financial picture can make it more effective and easier to manage.

BRINGING IT TOGETHER

Giving is one of the most personal parts of a financial plan. It reflects what matters to you and often who you want to
support. A more structured approach can strengthen both the impact of your giving and how it fits within your broader
financial life.
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IMPORTANT DISCLOSURES:

Please remember that past performance is no guarantee of future results. Different types of investments involve varying degrees of risk, and there can be no assurance that
the future performance of any specific investment, investment strategy, or product (including the investments and/or investment strategies recommended or undertaken by
Grimes & Company Wealth Management, LLC (d/b/a Grimes & Company), or any non-investment related content, made reference to directly or indirectly in this blog will be
profitable, equal any corresponding indicated historical performance level(s), be suitable for your portfolio or individual situation, or prove successful. Due to various factors,
including changing market conditions and/or applicable laws, the content may no longer be reflective of current opinions or positions. Moreover, you should not assume
that any discussion or information contained in this blog serves as the receipt of, or as a substitute for, personalized investment advice from Grimes. To the extent that a
reader has any questions regarding the applicability of any specific issue discussed above to his/her individual situation, he/she is encouraged to consult with the
professional advisor of his/her choosing. No amount of prior experience or success should be construed that a certain level of results or satisfaction will be achieved if
Grimes is engaged, or continues to be engaged, to provide investment advisory services. Grimes is neither a law firm nor a certified public accounting firm and no portion of
the blog content should be construed as legal or accounting advice. A copy of the Grimes’ current written disclosure Brochure discussing our advisory services and fees is
available for review upon request or at https://www.grimesco.com/form-crs-adv/. Please Note: Grimes does not make any representations or warranties as to the accuracy,
timeliness, suitability, completeness, or relevance of any information prepared by any unaffiliated third party, whether linked to Grimes’ web site or blog or incorporated
herein, and takes no responsibility for any such content. All such information is provided solely for convenience purposes only and all users thereof should be guided
accordingly. Please Remember: If you are a Grimes client, please contact Grimes, in writing, if there are any changes in your personal/financial situation or investment
objectives for the purpose of reviewing/evaluating/revising our previous recommendations and/or services, or if you would like to impose, add, or to modify any reasonable
restrictions to our investment advisory services. Unless, and until, you notify us, in writing, to the contrary, we shall continue to provide services as we do currently. Please
Also Remember to advise us if you have not been receiving account statements (at least quarterly) from the account custodian./
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